
 

 

 

 

 

2021-22 



Total Number of Students admittedProgramme name

2017-18
Certificate Course in Communication Skills 44

Certificate Course in Urdu 52

No admission was made

36

Total Number of Students admittedProgramme name

2018-19

Certificate Course in Communication Skills 29

Certificate Course in Urdu 58

2

52

Total Number of Students admittedProgramme name

2019-20

Certificate Course in Communication Skills 18

Certificate Course in Urdu 54

4

38

Total Number of Students admittedProgramme name
2020-21

Certificate Course in Communication Skills 19

Certificate Course in Urdu 7

7

26

Total Number of Students admittedProgramme name

2021-22
Certificate Course in Communication Skills 11

15Certificate Course in Urdu

3

19

Diploma Course in Urdu

PG Diploma in Translation (H/E/P)

Diploma in Urdu

PG Diploma in Translation (Hindi/Eng/Pan)

Diploma in Urdu

PG Diploma in Translation (Hindi/Eng/Pan)

DEAN FACULTY OF ARTS & LANGUAGES 
KURUKSHETRA UNIVERSITY KURUKSHETRA 

(Established by the State Legislature Act XII of 1956) 
("A'*" Grade, NAAC Accredited)

Diploma in Urdu

PG Diploma in Translation (Hindi/Eng/Pan)

Diploma in Urdu

PG Diploma in Translation (Hrndi/Eng/Pan)

Dean 
Faculty Arts 8. Languages 
K.U. Kurukshetra-136119

IQAC
Highlight



Total Number of Students admittedProgramme name

2017-18

116

14

5
119

23

2018-19

90

113

23

2019-20
119

105

13

2020-21

94

17

15

48

11

3

VCha

DEPARTMENT OF FOREIGN LANGUAGES 
KURUKSHETRA UNIVERSITY KURUKSHETRA 

(Established by the Slate Legislature Act XII of 1956) 
("A”" Grade, NAAC Accredited)

Certificate of Proficiency in French 

Diploma of Proficiency in French 

Adv. Dip. of Proficiency in French 

Certificate of Proficiency in German 

Diploma of Proficiency in German 

Adv. Dip. of Proficiency in German

Certificate of Proficiency in French 

Diploma of Proficiency in French 

Adv. Dip. of Proficiency in French 

Certificate of Proficiency in German 

Diploma of Proficiency in German

Adv. Dip. of Proficiency in German

Programme name

3
Total Number of Students admitted

Certificate of Proficiency in French 

Diploma of Proficiency in French 

Adv. Dip. of Proficiency in French 

Certificate of Proficiency in German 

Diploma of Proficiency in German 

Adv. Dip. of Proficiency in German 

Programme name

7

Total Number of Students admitted

Certificate of Proficiency in French 

Diploma of Proficiency in French 

Adv. Dip. of Proficiency in French 

Certificate of Proficiency in German 

Diploma of Proficiency in German 

Adv. Dip. of Proficiency in German 

Programme name

21
2

3
Total Number of Students admitted

chairperson > 
Deott. of Foreign



Programme name Total Number of Students admittedft-

2021-22

95

41
4

6

Certificate of Proficiency in French

Diploma of Proficiency in French

Adv. Dip. of Proficiency in French

Certificate of Proficiency in German

Diploma of Proficiency in German

Adv. Dip. of Proficiency in German

Certificate Course in Japanese Lang.

Basic Certi. Course in Japanese Language and Culture

16
10

8
17

IQAC
Highlight



Format for Research Centers and Training Centers under 

RUSA for Supplying the Data as well as Supporting Documents  

for 

NAAC Assessment and Accreditation of the University 

1.3: Curriculum Enrichment 

1.3.2 Number of value-added courses for imparting transferable and life skills offered 

during last five years(2017-18, 2018-19, 2019-20, 2020-21, 2021-22) 

(Value Added Courses:  Courses of Varying duration (30 or more contact hours) which are 

optional, and offered outside the curriculum that add value and helping the students in getting 

placed) 

Data Required: As per Table given below: 

Name of the 

value added 

courses (with  30 

or more contact 

hours)offered  

Course 

Code (if 

any) 

Year of 

offering  

No. of times 

offered during 

the same year 

Duration of 

course 

Number of 

students 

enrolled in 

the year 

Number of 

Students 

completing 

the course  in 

the year 

2021-22 

Employability 

Entrepreneur and 

Life Skill 

- 2022 1 10 days 36 28 

 

 

 

           

 

Chairman 

 

 



5.1 Student Support 

 

5.1.3 Following Capacity  development and skills enhancement initiatives are taken by the 

institution during last five years (2017-18, 2018-19, 2019-20, 2020-21, 2021-22) 

1. Soft skills  

2. Language and communication skills  

3. Life skills (Yoga, physical fitness, health and hygiene) 

4. Awareness of trends in technology  

Options: 

A. All 4 of the above  

B. Any 3 of the above 

C. Any 2 of the above                  

D .  Any 1of the above 

E .  None of the above 

 

Data Required: As per Table given below: 

 

Name of the 

capability 

enhancement 

program 

Date of 

implementation 

(DD-MM-YYYY) 

Number of 

students enrolled 

Name of the 

agencies/consultants 

involved with contact 

details (if any) 

Employability 

Entrepreneur and Life 

Skill 

08/01/2022  
to  

17/01/2022 

36 

 

     My Academy of Skills 
Contact No. 9468333330 

 

Web Link: rusakuk.in   



 





                                                           

Ten-Day Workshop 
on

Employability, Entrepreneurship and Life Skills
From 08.01.2022 to 17.01.2022

Time: 03:00 pm to 06:00 pm
Mode: Online
Organized by:

 Centre for Entrepreneurship under RUSA 2.0
Kurukshetra University, Kurukshetra

“A+" Grade NAAC Accredited

PATRON

PROF. SOM  NATH SACHDEVA

VICE CHANCELLOR, KURUKSHETRA UNIVERSITY, KURUKSHETRA

PROF. MANJULA CHAUDHARY
NODAL OFFICER, RUSA 2.0

AND

PROF. RAJENDER NATH
COORDINATOR,CENTRE FOR ENTREPRENEURSHIP

WORKSHOP COORDINATOR
DR. ARCHNA CHAUDHRY

ORGANISING SECRETARY
● DR. VIKAS SABHARWAL

Training Resource

MY ACADEMY OF SKILLS



Centre for I.T. and Automation 
Kurukshetra University, Kurukshetra
(Established by the State Legislature Act XII of 1956) 

(‘A+’ Grade, NAAC Accredited)

In collaboration with

Under the aegis of Kurukshetra University RUSA Project Society (KURPS) brings 

SuperCoders

3 Months Live Online  
Full Stack Software Development Bootcamp

50 Seats Fee - Free

Who can apply? - Open for any qualified graduate or students  
pursing their final year with CS/IT as major subject.

Admission - 20-25 hrs of online pre-course and assignments to be  
completed. Those who get minimum required scores in pre-course will  
have to appear for an entrance test based on the topics of pre-course.

After the course - All those who complete the course successfully, shall 
be awarded a joint certificate of Kurukshetra University and  
CodeQuotient, and exclusive interviews with our hiring partners

Contact: 9254289201, Email: cita@kuk.ac.in, info@codequotient.com
http://kuk.ac.in, Team: Centre for I.T. and Automation

Registration
Sept 21- Oct 4, 2020

Online test
Oct 7, 2020

Results
Oct 9, 2020

codequotient

cq

Mandatory Pre-course (20-25 hrs)

Sept 21- Oct 4, 2020

Batch starts
Oct 12, 2020

Register at - https://forms.gle/Xs2pUJxWRxKxBWB86



Nodal Officer                              Co-ordinator                           Course Co-ordinator                 Course Co-ordinator
              RUSA 2.0                  Centre for Skill Development                   (EC Course)                       (EC Course)

Sr. No. {{Certificate id}} 

ONLINE SHORT-TERM CERTIFICATE COURSE
on

ELECTROCHEMISTRY FROM BASICS TO APPLICATIONS
(June - July, 2021)

Certificate

This is to certify that {{full name}} {{other identifier}} studying/working in {{other identifier2}} as {{other identifier3}} has 

completed Online Short-Term Certificate Course  on  “Electrochemistry from Basics to Applications” under  Centre  for  Skill  

Development  conducted  by  Department  of Chemistry  and Department of Physics during June-July,  2021  at  Kurukshetra  

University,  Kurukshetra. 

Kurukshetra University Kurukshetra
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KUK. SKILL DEV. (RUSA)  
 

 

 

Admission Brochure 
2019-20 

 

SHORT-TERM 

CERTIFICATE COURSES 

IN SKILL DEVELOPMENT 

(Under RUSA) 

 
 

 

 

 

 

 

 

KURUKSHETRA UNIVERSITY KURUKSHETRA 
(Established by the State Legislature Act XII of 1956) 

(‘A+’ Grade NAAC Accredited) 

 

Website: www.kuk.ac.in 
  

http://www.kuk.ac.in/


7 
 

Entry Requirements: Diploma in Pharmacy or degree in Sciences (i.e. 

Pharmaceutical Sciences, Chemistry, Microbiology, Food Sciences etc). The final 

year students of graduation are also eligible for the course.; Course Duration:  50 

Hrs. and the batch size is 20 candidates. The registration fee for this course is only 

Rs. 500/ which can be submitted both online and Bank draft. 

 

COURSE CODE: RS-1: CERTIFICATE  COURSE IN RETAIL SALES 

SKILLS  

 

The changing economic paradigm requires for a new market-oriented model of 

the sales process, as well as the modification of the behaviour of shop assistants. 

The main responsibility of a retail associate is to sell, rent, or lease a product or 

service to a consumer. Helping customers find what they are looking for is a large 

part of the selling process in any retail business. The retail associate may be 

selling anything from shoes, to wallpaper, to computer equipment. To be 

successful as a retail associate, it is important that the associate is able to 

accurately describe a product’s features, demonstrate its use, and show the styles 

and options available. This program is ideal for anyone planning to work at a 

retail business such as a grocery or clothing store. This course explores the 

Essential Skills required to work successfully in this field. The course is designed 

to develop interpersonal interaction and selling skills for effective employability 

in various retail sector organisations. Course will also focus on the developing the 

frontline salesforce for cross sectional jobs in the retail store. Sector specific batch 

may be given appropriate training in the concerned retail setup through a 

corporate tie-up preferably. 

 

Entry Requirements: 10+2 pass (any discipline); Course Duration: Class room 

training for 36 Hrs. and 6 weeks on the job training in retail stores. The batch size 

is 30 candidates. The registration fee for this course is only Rs. 500/ which can 

be submitted both online and Bank draft. 

 

COURSE CODE: CGD-1: CERTIFICATE COURSE IN GRAPHIC DESIGN- BASIC 

 

Many employing graphic design skills work in a communications and marketing 
role. Technically, graphic design is visual communication. The field formally 
incorporates creative and function understanding of seven elements into its own 
form of communication: space, texture, colour, line, size, form, and shape. 
Graphic designers have to articulate ideas to companies, clients, employers, 
etc. It requires strong public speaking skills for presentations and writing skills 

https://www.thebalancecareers.com/graphic-designer-job-description-and-salary-information-2061790
Anil Kumar
Highlight

Anil Kumar
Highlight

Anil Kumar
Cross-Out

Anil Kumar
Cross-Out
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INSTITUTE OF MANAGEMENT STUDIES 
KURUKSHETRA UNIVERSITY, KURUKSHETRA 

 

FINAL COURSE MODULE RETAIL SKILL COURSE 2019 

Course Name Retail Sales Skills Development 

Course Code RSSD 

Mode of Registration Online – On First Come First Serve Basis. 

Course Eligibility  10+2 with 50 % minimum marks  

Course Intake 30 

Course Objective  The course aims to develop interpersonal interaction and selling 
skills of the students for effective employability in various retail 
sector organisations. Course will also focus on the developing 
students for cross sectional jobs in the retail store. Sector specific 
batch would be given appropriate training in the same sector retail 
setup through a corporate tie-up preferably.  

Course Duration  Practical training (45 days – 6 weeks in a reputed organized retail 
sector organization)   

Course Schedule  September to November (Batch 1) 
February to April (Batch 2) 

Date Schedule  1st sept to 30th November (Batch 1) 
1ST February to 30th April   (Batch 2) 

Assessment  Examination based on conceptual subjective & Multiple choice 
questions, viva voce and practical training report and presentation 
of the practical training.   

1) Examination (Theory)  
Part 1- Theory Examination – 50 marks 
Part 2- MCQ (Multiple Choice Questions-50 No.) – 50 marks 

2) Practical Examination     Training report    –  50 marks  
                                            Presentation       –   50 marks  

3) Comprehensive Viva-voce – 100 marks 
Total marks -  300      Minimum passing marks 50 percent in each 
paper.  

  

 

COURSE STRUCUTRE  

   
MODULE -1 Introduction to retailing. Concept of 

organised and unorganised retail. Retail 
services marketing mix.  

 

8 HOURS 

MODULE -2 Basic concepts in retailing. Store 
management process. Job opportunities in 
retail sector 

4 HOURS 

MODULE -3 Basics of sale. Importance of selling, qualities 
of an effective sales person. Concept of 
selling. Art of prospecting, art of conversion, 
basic etiquettes and mannerism, effective 

12 HOURS 



2 
 

oral and written communication skills, Role 
of personality and communication in selling. 

 
MODULE -4 Role of product knowledge in the selling. Role 

of competitive offering in selling. Knowledge 
of market trends and competition. Art of 
objection handling. Role of ethics in selling. 
Selling vis-à-vis consultancy.  
Importance of follow-up. 
Aftersales services and feedback.  
Store management & operations 
management: billing counter management, 
display management, conducting customer 
research, collection of customer information, 
inventory management.  
 

12 HOURS 

MODUL-5 ON THE JOB TRIANING  4-6 WEEKS  

 

Targeted Retailers   

1. Automobile sector, automobile dealers 
2. Departmental stores,  
3. Electronics and appliance stores, including reliance electronics.  
4. Non-store retailers, which means online retail sales. 
5. Apparel, such as specialty clothing stores. 
6. Food and beverage stores, including grocery stores. 
7. Sporting goods/hobby stores, like Hobby Lobby and Michaels. 
8. Furniture stores. 
9. Hospitality and leisure, including hotels, restaurants, and bars. 
10. Petrol/Gas stations. 
11. Miscellaneous.  

 

 

 

DR. RAJAN SHARMA 

COURSE CORDINATOR  

INSITUTE OF MANAGEMENT STUDIES 

KURUKSHETRA UNIVERSITY, KURUKSHETRA 



List of students (Course Name: Retail Sales Skill)
Sr. Name Father's Mobile No. Address No. E-mail

Name 
SH. Ram #8, Street No. 2, Adarsh nagar, Barahgarh, 

FArigbbad-121004 
#153/4, C- Block, Sirsa

Jatin Sharma 7292076162 Sjatin1252@gmail.com 
Swaroop 

Abhinav Sh. Rakesh 8816035627 Abhinavbaweja05@gmail.co Baweja Baweja m 
Ravinderkaur0791@gmail.co Ravinder Sh. Laddi 9350322821 Vill. Newal, Sainik School, Kunjpura, Karnal 

4 
Jasvinder Sh. 9518830213 Savitakuk123@gmail.com V.P.O. Pai, # 608, Near New Bus stánd, Pai, 

Malkhan Singh Kaithal 
Singh 

Jyoti Sh. Didar 9896594586 yoti98965945@gamil.com Sainik School Kunjpura, Karnal 
Singh

Deepanshu
Sh. Tilak 7082287061 Mehendirattadeepanshu@g G-99, Station Area, Nilokheri
Raj mail.com 

Sumitkumar27051999@gmai 
.com 

Ashukhurana765@gmail.co 

Sumit Kumar 9615180002 Parsuram Colony, Near Hanuman Mandir, 

Panipat 
Vill. Newal, Sainik School, Karnal 

Sh. Sultan

Sh. 9306683225 
Ashu Rameshwa m 

r Dass 
Sh. Karnail 8053546898 
Singh
Sh. SUrjeet 9050034035 
Singh

9 
Yasin Yasinkhorke41@gmail.com Megha Majra, Bhusthala, KKR 

10 Harshit Harrysingh90660@gmail.co #208/3, Near Nogaja Peer Palwal, THanesar 
Singh m 

Sh. 9729474365 Ndo6022002@gmail.com 11 
Nancy Yamuna Bhawan, Girls Hostel, KUK 

Bijender 
12 Sh. 9996857326 Tamannakosal432@gmail.co Near Sainik Guest House, Kosli, Rewari Tamanna 

Praveen
Kosal

Kumar 
13 Sh: Sushil 9896500528 ankitsalujacs@gmail.com #921-P, sect-25, Part-l1, HUDA, PanipatAnkit Saluja Kumar 

Saluja
14 SH. 8398871713. Near New Grain Market, Akash Nagar, KKR 

Chakshu Surinder

Kumar
Abhishek SH. Sant 8529854407 Vevinabhi3@gmail.com 15 Vill. Lohar Majra, P.0. Kamoda

Sharma Kumar 
SH. Yogesh 8010287454 
Singhal 

16 Vishu vishusinghal@gmail.com #286. Pana udhyan, Sunarowali Gali, 
SInghal 

17 Yashank 
Sachdeva 

Narela, Delhi 
Sh. Sunil Yashanksachdeva35@gmail.c H47/8, Vij Enclave, Amin Road, KKR 9122133333

Kumar om 
visarswal@gmail.com 18 Sh. #343, VPO Memmad pur, Bilaspur, Yamuna8221000540

Vijay Kumar Mahender Nagar 
Pal 

19 Sharmaprince2323@gmal.co #2655/12, Didar Nagar, Thanesar, KKR SH 8053236565Prince
GHanender Sharma 
Sharma

M 
Coordin tor 
Centre tor Sk. Development 
KURPS
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GRAPHIC DESIGN

sHoRT TERTVT CoIlRsE IJhIDER RUSA- 2.0 (2019)

tr

Sr.
No.

Name Father's Name llobile No' Email-ID

Manav

Chauhan

9167673578

Sh. Randeep 
I

manavchauhan@ g{nail. com

2, Savita Devi Malkhan Singh 9518830213 Savitakuk I 23 @gmall.com

3. SwatiCoyal Kailash Goyal 70t5377371 Swati goe l1 9 @, gmai l, com

4. KamalLata Rohtash 868/i9r6775 Tanusinghmar4 1 @gmail.com

5.
Amandeep

Singh Dharshan Singh

E950106 l 62 amansin ghsd@ gmail.com

6. Bhiwani Parsad Rakesh Kumar 9996659700 bhiwani@gmail.com
,7 Poonam Rani Lal Chand 9729610248 poonam@gmail.com

8. Ravi Naresh Kumar 9050249470 Ravig0033@gmail.com

9. Ritik Roshan lal 9572890443 r each4 r itik@g mai [. c o m

10. Diksha Devi Raghbir Singh 8930453552 Djkshachaudhary449 5 @ gmai l. com

ll Karanbir Sinsh Gurjeet Singh 890 I 057807 karanbirkkr@gmai l.com

t2. Manjeet Singh Fouja Singh 829530t645 Manj eetsingh8 5 85 @gmail.com
ta
lJ. Jyoti Arya Rajesh Kumar 91386t7341 j yotikohlici@ gmail.com

t4. Neha Sham Sunder 9896460319 Neha4546@gmail.com

15. Shashi Bala Krishan Kumar 9729006660 shash iexcel@gmai l.com

16.
Sachin

Sharma Mohan Lal Sharma

8053710284 Sachinsharma82 82@ gmail.com

t7.
Ravinder

Kumar Pyare Lal

8 1 68848382 kumarravinder@, gmail. com

18. Sahil Suresh Pal 7404836719 sahilpuhal@gmail.com

19.
Rajesh

Dhiman Sheo Ram

9416444968 Raj eshfriends2 7 @ gmai l. com

20. Harmandeep Swaran Singh 8685076753 deepharman@gmail.com

2l Aksh Sanjiv 9896696624 Akash.sharma.23 32@gmail.com

22. Jasmine Ravinder Kumar 89507 67 167 Jsangwal05@gmail.com

23. Sagar bansal Sanjeev Bansal 8910501741 sagarbansalkkr@ gmail.som
.,4

Prateek Praveen Kumar 9728716463 Parteek. inciber@gmail. com

25. Parvinder Kuldeep 88 I 6996836 gi rnparvinder@ gmail.com

26. Lata Baljit Singh 8572839287 Lataguj ar.2000@gmail.com

27. Kajal Rajesh Kumar 8168834196 ranikajal@gmail.com

28. Gaurav Motilal 7404224772 Gouravkhurana99T@ gmail. com

29. Tarun Ashok 8685088085 Tarunbawej a2 8 @ gmail. c om

30. Ankit Satyapal 90173398202 AnkitjangraT8 I @gmail.com

if



Online Fact Checking in Digital Media Skill

sHoRT TERM COURSE UNDER RUSA- 2-0 (2019)

H

Sr.
No.

Name Father's Name
Mobile No. Email-ID

I
Harshit Sh. Suresh Pd 8572858753 Harshitpuch a4021@gmai l. co m

2.
Sachin Sh. Jagmender 8307917270 B h ardwaj sach in E 999(@, gma t I . c om

J.
Eliza Sh. Ashok Kumar 70r 5098359 Elizasaini I 13 1@gmail.com

839890 I 503'* N avee n bhard waj 8 800@gm ai l.com
4.

Naveen Sh. Satyawan

5.
Diksha Sh. Naresh Kumar 999266',79716 Dikshakashyapg g g6@gmai l. com

6.
Seema Rani Sh. Kalu Ram 931551 1660 VermaseegT3 90rs@,gmai l.com

7
Sonu Sh.Mamu Ram 90344s12',70 sonukushm@gmail.com

8
Manju Arya Sh.Chander Pal Slngh 94rr879561 Aryamanu303@gmail.com

9
Vinit Yadav Sh.Raj Kumar 890154r2rr Vi,nityaday20 1 1 @ gmail.com

,o.l Sumit Sh.Subash Chand 8287619899 Chaudha{vsumit97 29@ gmail. com

lt RidhimaVishisht Sh.S.L. Sharma 9958256 I 86 r-whamvash isht@ gmai l.com

t2
Priti Rani Sh. Bhagwan 14043089',15 Pritirani3 07@gmail.com

1a
Kanchan Krishan
Rawat

Sh.Krishan Singh Rawat 9',7 58711179 Kanchan-rawat9 I @Yahoo.com

14,
Koyal Sh.Hawa Singh 98r21328',74 Kkshartri3 4 I @ gmpil.com

l5 Ritu Rani Sh.BalbirSingh 9991928',791 Ritubeniwal0T 3 3 3 @ gmail.com

16.
Jyoti Yadav Sh. Mukesh Kumar 8397913438 Y adav jy otl2 42 @ gmail. c, om

11.
Pritma Singh Sh. Vijay Shankar Singh 7289066160 Pratima580@gmail.cgm

18.
Diksha Sh. Ved Parkash 9306634160 Diksha500@gmail.com

l9 Anup Semwal Sh. Sanjay Semwal 8218118724 Anupsemwal 1 0 1 @gmail.com

20
Gajender Kumar Sh. Ram Chander 9813022408 Gaj enderson i 5 8@ gmail.com

2l
Saloni Sh. Ram Sundher Singh 8873902900 Link. salonisingh@ gmail.com

22.
Sashi Sh. Shankar 9306404230 Sashiverma82986@ gmail.com

{
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